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The app revolutionizes the consumer 

experience at a time when more and 

more prospective buyers and sellers 

are looking for holistic, tech-savvy 

ways to help them navigate and 

streamline the buying and selling 

process.

 

The new consumer app is on 

schedule to be released by the end 

of Q2!

 

You can learn more about the app 

by watching the youtube video here:

goo.gl/zXnCLD
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COMMAND-A SOLUTION TO 
REAL ESTATE'S PROBLEMS
OUTFRONT  MAGAZ INE
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Rising technology costs: Rising tech 
costs make it challenging to build a 

scalable, profitable real estate business. 
 

Command – and all KW technologies – 
are provided to associates at no 

additional cost.

problem 

solution

problem 

SOLUTION 

 

Inefficient conversion: Traditional real 
estate technology is limited in how it 
uncovers potential clients in different 

stages of the real estate journey, leaving 
agents guessing who to contact and 

when.
 
 

Command identifies and prioritizes 
contacts within an agent’s database, so 
they can master follow-up and convert at 

a high level.

Improperly organized information: From 
listings to market data, real estate 

information is organized by ZIP code or 
arbitrary boundaries. The issue is, 
people search for real estate by 

neighborhoods.
 
 

Information in Command is organized 
organically by neighborhood. This allows 

agents to zero in on the communities 
they serve, providing information that 
their clients want so they can own the 

conversation.

problem 

SOLUTION 
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BROKER MOMENT
RICH  SUMMERS ,  PR INC IPAL  BROKER

As many of you know I oftentimes 

send broker moments to help with 

scenarios and topics that would 

benefit many of you. I have decided to 

create an encyclopedia of topics. You 

will be able to access the link here: 

 

https://drive.google.com/open?

id=1BXDnM-

lkk98vuFa2kG3nWaGqtnYHSDCy
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LEADERSHIP MOMENT
AMY  MCMULLEN ,  MCA

One of my biggest take away's from 

Family Reunion was on how to Shift 

Proof your business. Gary Keller says 

now is the time to double or triple 

your lead gen activities. It can't hurt 

right? Also, this is an ideal time to trim 

the fat on your business expenses. If it 

doesn't have a great ROI eliminate it 

and allocate those funds to something 

with a better return. I am happy to sit 

with any of you and help you make 

sure you are leading with revenue and 

ready to crush this market!
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KWSV RECOGNIZES 19 AGENTS AT TOP 500 

AWARDS
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LENDER MOMENT
TONY  FAR IAS ,  LOAN  OFF ICER
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10 QUESTIONS FOR REGAN 
NORDGREN
FEBRUARY 'S  CULTURAL  I CON

1. How long have you been in the real estate industry?

I have been in real estate 6 1/2 years

 

2. What industry did you come from before that?

 

I sold and managed alarm sales offices in the Midwest for 8 years

 

3. Where are you from?

 

I grew up in West Valley City, UT next to my cousin, Clay Winder.

 

4.What is your passion outside of work?

 

My passion is spending time with my wife Jessica and my three 

kids Grady, Jean, and Bronson. We love to travel, play sports, visit 

National and State Parks, spending in the mountains, and 

swimming at our family pool.

 

5. What is your favorite movie?

I have two all-time favorite movies: Disney’s Robin Hood and The 

Fugitive.

 

6. What books or magazines are on your nightstand?

 

Currently: “Start with Why” Simon Sinek and (re-reading) “Mysticism 

and Modern Life: Ancient Wisdom for Personal Growth” Larry 

Laveman.

 

7. What kind of music and which artists do you listen to the most?

 

I love lots of genres of music. A few of my favorite artists are: The 

Head and the Heart, Iron & Wine, Macklemore, Local Natives, Run 

River North..

 

8. If you could have a superpower what would it be?

I would love to have the superpower of flying

 

9.  What is something you would like to achieve in the next year?

 

My goal for this year is to receive 25 referral closed 

transactions from “Top 50” (in my SOI). I have 3 so far with 10 

other referrals that will close in the next few months.

AGENT SPOTLIGHT
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ON THE SCHEDULE
4020  W  DAYBREAK  PARKWAY  

TEAM MEETING:

CORE CE LUNCH AND LEARN

USING A POA IN RE TRANSACTIONS

11AM-1PM

TUES.

3/19

Tues.

3/5

Thur.

3/14

 

Tues.

3/20

TEAM MEETING: 

HEATHER ROXBURGH

11AM-12PM

DEEP DIVE INTO FACEBOOK ADS

INSTRUCTOR: SHANTEL REITZ

11AM-1PM

BUILDING WEALTH AS A 1099 CONTRACTOR

INSTRUCTOR: MANNY NEGRON

11AM-12PM
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JANUARY PRODUCTION 
AWARDS
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LEARN ALL ABOUT 

KW COMMAND

 

EVERY FRIDAY IN MARCH!

ALL SESSIONS HELD FROM 12PM-1PM

*PLEASE BRING YOUR LAPTOPS*
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